INRAHRR EDUCATION SERIES

EXPERT TIPS FOR CONTRACT
NEGOTIATION AND REVIEW

IMPORTANT CLAUSES IN CONSTRUCTION CONTRACTS
% Payment & Exculpatory Clauses Lr;dcﬁ;?rr:f;iit\jic;?oisl\lmice g E|IC;\IIJVS|2;>WH

E]- Design &—— Resolution

Y orermesie () peorse ] reorporter
C Different Types Standard Forms of Agreement

of Contracts EJCDC=

B Lump Sum Contracts ENGINEERS JOINT CONTRACT
DOCUMENTS COMMITTEE

[—

ntr r Alternative Di . ntr
Contractor’s % ternative Dispute Termlnatlon @ Subcontract

Exhibits
S8

B Unit Price Contracts
REMEMBER TO TAILOR THEM TO EACH JOB INDIVIDUALLY!
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Tips for Contract Negotiations

m Design Build Contracts @ Identify key players (everyone are you dealing with.) >

m Construction Management . L ,
Identify key negotiating points for a successful outcome.

Contracts
B Job Order Contracts (JOCs, @ Develop a strategy and establish your objections. >
Indefinite Supply Contracts) y,
@ Consider and define scope negotiations. >

u J @ Consider and define legal negotiations. >

For more in-depth resources, visit the Education page on the NWiR website. To watch the
complete webinar visit www.NationalWomeninRoofing.com/home/education/webinars/
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